SCHEDULE-AT-A-GLANCE

Thureday, February 8, 2000

B:30 am-
5:00 pin

3:00 am-
5:00 pm

7:45-
9:15 pm

9:15-
12:00 pm

Friday,

B:30-
9:00 am

8:30-
10:00 am

10:00-
11:15 amm

11:30 am-
12:30 pm

APA Teaching Workshop for
Novice Academics

continued from Wednesday
4:00-10:00 pm Neeley

Pre-Conferences

Self and Identity Belle Mende

Close Relationships Kirkland/Calhoun
Personality Sarrat/Kissam

Opening Remarks
Abraham Tesser, President of SPSP
Belmont/Cheekwood Baliroom

Sage Presidential Symposiwm
Susan Andersen

Mark Snyder

Phil Shaver

Belmont/Cheekwood Ballroom

Welcoming Reception
Belle Meade Baliroom

February 4, 2000

Continental Breakfast
Foyer

Poster Session A
Chair: Duane Wegener
Belle Meade/Cheekiwood
Symposia A see page 6 for abstracts
Resistance to Persunsion

Alice Eagly, Jon Krosnick, Richard Petty, Robert Cialdini
Belmont

The Dyramic Relation between Beliefs and Behavior: Understanding

Health Practices Over Time

Steven Sherman, Meg Gerrard, Alexander Rothman
Discussant: Peter Salovey

Carmichael/Mctyeire

Ouch! Whe Said Forgiveness Was Easy?

Michael Mccullough, June Tangney, Julie Juola Exline,
Eli Finkel

Kirkland/Calhoun

Self-Enthancement Bias: Conceptual and Methodological Issues
Jennifer Beer, Virginia Kwan, Del Paulhus

Discussant David Funder

Sarrat/Kissam

1999 Campbell Award Address
Sponsored by Psychology Press
Arie Kruglanski, University of Maryland

see page 4 for abstract

12:30-
2:00 pm

2:15-
3:30 pm

3:45-
5:00 pm

5:00~
5:30 pm

Motivaton As Cognition: A Theory Of Goal Systems
Belmont

Symposia B see page 6 for abstracts

Personality and Risk-Taking

Rick Hoyle, Thomas Wills, Marvin Zuckerman
Carmichael/McTyeire

. Poster Session B with Box Lunch

Chair: Tamara Ferguson
Belle Meade/Cheekwood
Symposia Sesston C see page 6 for abstracts
Sacial and Physical Realities: New Perspectives on their
Interplay

Roy Baumeister, Shelley Taylor, James Pennebaker
Belmont

Four Perspectives on Agreeableness-Antagonism

Paul Costa, William Graziano, Charles Halverson,
Kevin MacDonald

Carmichael/McTyeire

Psychophysiological Approaches to Emotion and Motivation:
Toward Providing a Window on Intrapsychic Processes.
Leslie Kirby, Anna Pecchinenda, Rex Wright, Guido
Gendolla

Kirkland/ Calhoun

Perceiving the Moral Person
QOrie Kristel, Mark Alicke, Glenn Reeder, Deborah Stearns
Sarrat/Kissam

Invited Speakers see page 4 for abstracts
Menta! Control: John Bargh and Daniel Wegner
Chair: Peter Salovey

Belmont

Personality: David Funder and Dan Adams
Chair: Julie Norem
Carmichael/McTyeire

Poster Session C with Social Hour
Chair: Jeffrey Sherman
Belle Meade/Cheekwood

Saturday, February 5, 2000

8:00-
8:30 am

8:30-
10:00 am

Continental Breakfast
Foyer

NSF, NIMH & NCI

Funding Opportunities for Social and Personality Psychology
Steven Breckler, NSF

Carolyn Morf, NIMH

Robert Croyle, NCI

Akiva Liberman, NIJ



10:00-
11:15 am

11:30 arn-
12:45 pm

12:45-
2:15 pm

2:15-
3:30 pm

This workshop will provide information about funding
opportunities and procedures for grant applications at
federal agencies. It will address issues relevant to
personality and social psychologists of all career levels, but
will place special emphasis on junior investigators,
including graduate students. Topics covered will include:
the nature of various support mechanisms; special
initiatives relevant to social psychology; similarities and
differences between NIH & NSF; opportunities within the
various NIH institutes; how to direct a proposal to the
most appropriate funding agency; submission procedures
and review process; funding considerations and priorities.
The format of the session will be presentations by the
Program Directors followed by plenty of time to ask
queshons and for discussion.

Poster Session D
Chair: Chuck Huff
Belle Meade/Cheelavood

Invited Speakers see page 4 for abstracts

Self and Identity: Marilynn Brewer and Nalini Ambady
Chair: Harry Reis

Carmichael/McTyeire

Social Neuroscience: John Cacioppo and Nancy Kanwisher
Chair: Todd Heatherton
Belmont

Symposia Session D see page 6 for abstracts

Identity as a Precursor and Consequence of Stereotype Threat
Bryant Marks, Denise Sekaquaptewa, Jeff Stone,

Rob Foels

Discussant: Brenda Major

Belmont

Quit Whining, Weeping, and Snarling: Mood Regulation for
Fun, Health, and Profit

Randy Larsen, Ralph Erber, Dianne Tice
Carmichael/McTyeire

Personal Goals and Self-Consistency: Implications for
Abtatnmen! and Well-Being

Peter Gollwitzer, Tim Kasser, lan McGregor, Gabriele
Oettingen, Ken Sheldon.

Kirkland/ Cathoun

Connectionist Models of Cognition, Affect, and Behavior
Eliot Smith, Yuichi Shoda, Stephen Read
Sarrat/Kissam

Poster Session E with Box Lunch
Chair: Kathy Bell
Belle Meade/Cheekwood
Symposia Session E see page 6 for abstracts

The Ebb and Flow of Automatic Evaluation: Its Nature and
Conseguences

Anthony Greenwald, Jack Glaser, John Bargh,
Discussant: Mahzarin Banaji

Belmont

Cognitive Styles and Psychopathology

Lyn Abramson, Lauren Alloy, John Riskind,
Kathleen Vohs

Carmichael/McTyeire

Rejection and Acceptance: A Closer Look
Brian Lakey, Mark Leary, Ozlem Ayduk, Mark Baldwin
Kirkland/ Calhoun

Building a Theory: New Ideas About the Psychological
Construction of Emotion

James Russell, Lisa Feldman Barrett, Batja Mesquita
Sarrat/Kissam

3:45-
5:00 pm

5:00-
6:30 pin

8:30-
12:30 pm

Symposia Session F see page 6 for absiracts
Individual Self, Relational Self, and Collective Self
Constantine Sedikides, Arthur Aron, Linda Caporael,
Marilynn Brewer

Belmont

Motivation, Emotion, and Anterior Brain Activity:
Electrophysiological Explorations

Steven Sutton, James Coan, Eddie Harmon-Jones
Discussant: Charles Carver

Carmichael/McTyeire

Emotions and Relationships

Eva Klohnen, Margaret Clark, Jean-Philippe Laurenceau,
David Watson

Kirkland/ Calhoun

Rethinking Attitude Theory: Some New Contributions
Bas Verplanken, Mark Conner, Richard Bagozzi,
Marco Perugini

Sarrat/Kissam

Poster Session F with Social Hour
Chair: Sara Hodges
Belle Meade/Cheekwood

Sunday, Februarg_ 6, 2000

Workshops

Capturing the Vicissitudes of Life: Electronic Experience-
Sampling

Lisa Feldman Barrett and Larry Jamner

Sarrat{Kissam

Functional Neuroimaging in Personality and Social Psychology
Steve Sutton and Nancy Kanwisher
Kirkland/Calhoun

Using the Web for Research in Social and Personality
Psychology

Ken McGraw and Scott Plous

Vanderbilt

Mulkivariate Taxometric Procedures
Niels Waller
Vanderbilt

Exhibitors

Al exhibits are located in the Belle Mead Ballroom.
Allyn & Bacon/Pearson Education

Cambridge University Press

Guilford Publications

Lawrence Erlbaum Associates, Inc.

Psychology Press

Sage Publication

The MIT Press









SYMPOSIA ABSTRACTS

SECSION A
ERIDAY, 10:00-11:15 AM
BELMONT

Rocietanco to Pereuacion

Chair: Julis Zuwerink Jacks, University of Nerth Carolina-Greensbore

Symposium Summary:

A long-standing assumption in the attitude literature is that strong
attitudes are highly resistant to change. As a result, researchers interested
in understanding and predicting attitude change have concentrated their
theoretical and empirical attention on those factors and processes that
facilitate attitude change. Much less attention has been devoted to
understanding those factors and processes that facilitate resistance to
change. Yet, a truly comprehensive theory of attitude change must be
capable of explaining why and how individuals both yield to and resist
persuasion attempts. The purpose of this symposium is to to focus
attention on the problem of resistance to persuasion. In it, leading attitude
theorists Eagly, Krosnick, Petty, and Cialdini) and their collaborators will
present cutting-edge research relevant to resistance to persuasion. Eagly
will present research suggesting that the processes by which individuals
resist persuasion and their effect on memory for persuasive information
depend on both motivation to defend and the structural context of
attitudes. Krosnick and Visser will present evidence that different attitude
strength-related attributes (e.g., knowledge versus importance) confer
resistance to persuasion in distinct ways. Petty and Brinol will present
research suggesting that confidence in one's counterarguments can
determinre the extent to which those counterarguments are effective in
producing resistance to persuasion. Finally, Cialdini and Sagarin will
present the results of a program of research testing the effectiveness of a
resistance training program designed to instill resistance to deceptive
persuasive appeals.

Abstracts:

ATTITUDINAL RESISTANCE, DEFENSE MOTIVATION, AND
MEMORY

Alice Eagly, Northwestern University

The idea that people resist changing attitudes that are strong or important
is so manifestly true that it has not attracted much attention from attitude
theorists and researchers, who have instead concentrated on the
understanding attitude change. In studying change, researchers generally
examined unimportant attitudes and produced theories that assume an
open-minded message recipient. Not only does this approach have
limited applicability in natural settings, but also it slowed understanding
of the relation between attitudes and memory for attitude-relevant
information. Very puzzling to attitude researchers was the frequent
failure to confirm the congeniality effect, by which people were predicted
to find proattitudinal information more memorable than
counterattitudinal information. However, the predominant mode in
attitude memory research was to investigate highly involving,
controversial topics rather than the uninvolving topics typical of research
on attitude change. When their important attitudes are challenged, people
are motivated to defend them. In research by Eagly and her colleagues
using involving issues, the processes that predominated in reacting to
counterattitudinal messages were more active and effortful than those
elicited by proattitudinal messages. Active resistance to counterattitudinal
messages improved memory for them, with the result that
counterattitudinal and proattitudinal messages were equally memorable.
Yet, more passive defensive processes may predominate in some
circumstances. Predicting the mechanisms by which people resist
changing their attitudes requires understanding both motivation to
defend attitudes and the structural context of attitudes.

EXPLORING THE MECHANISMS THROUGH WHICH ATTITUDE
IMPORTANCE AND ATTITUDE-RELEVANT KNOWLEDGE CONFER
RESISTANCE TO ATTITUDE CHANGE

Jon A. Krosnick and Penny 5. Visser, Ohio State University and Princeton
University

Social psychologists have identified roughly a dozen features or attributes
of an attitude that are associated with its capacity to resist change in the
face of an attack, including attitude importance, knowledge, certainty,
elaboration, extremity, accessibility, ambivalence, and ego-involvement.
The view that currently dominates the attitude literature suggests that
attitude strength is a relatively monolithic quality, and that each of these
diverse attributes confers resistance to change through a common set of
causal mechanisms. Our research suggests, instead, that attitude strength
is multifaceted, and that the various strength-related attributes confer
resistance to change in distinct ways. For example, our findings suggest
that knowledge provides the ability to recognize the flaws in a persuasive
message and to generate effective counter- arguments to it, whereas
importance inspires the motivation to reaffirm one's original attitude by
generating broad, relatively vague thoughts and feelings consistent with
it. Knowledge and importance both enhance resistance to attitude change,
but they do so in different ways and through distinct causal processes.
Understanding the processes by which specific strength-related attributes
confer resistance to attitude change provides a new handle on developing
persuasion strategies that will be optimally effective for attitudes with
particular attributes.

IMPLICATIONS OF SELF-VALIDATION THEORY FOR RESISTANCE
TO PERSUASION

Richard E. Petty and Pablo Brinol, Ohio State University and Universidad
Autonoma de Madrid

Persuasion researchers have focused on a number of mechanisms by
which people resist changing their attitudes. Perhaps the most
prominently mentioned resistance process involves actively
counterarguing the communication. A considerable number of studies
have shown that the more counterarguments people generate to a
message, the more likely they are to resist the advocacy (see Petty,
Ostrom, & Brock, 1981). Self-validation theory (Brinol & Petty, 1999) holds
that the confidence that people have in their counterarguments can
determine the extent to which those counterarguments are effective in
producing resistance (and the extent to which their supportive thoughts
are effective in producingc{:ersuasion). In a series of studies, procedures
were developed that would enhance or undermine people's confidence in
their own thoughts while they were exposed to a persuasive message. In
one study, people were asked to nod their heads in a vertical or a
horizontal manner (Wells & Petty, 1980) while they were exposed to a
message that provoked mostly counterarguments or mostly favorable
thoughts (Petty & Cacioppo, 1986). When people’s thoughts to a message
were favorable, nodding "no" undermined confidence in the favorable
thoughts and reduced persuasion. When people's thoughts were mostly
negative, however, nodding "no” undermined confidence in these
counterarguments and reduced resistance. These results demonstrate that
it is useful to know not only what people are thinking about a message,
but what they think about their own thoughts.

" INSTILLING RESISTANCE TO DECEPTIVE PERSUASIVE APPEALS BY

DISPELLING THE ILLUSION OF INVULNERABILITY

Robert B. Cialdini and Brad |. Sagarin, Arizona State University and Northern
Tilinois University

Though psychological research has provided influence professionals with
numerous influence techniques, it has offered influence targets little help
in resisting the objectionable use of these techniques. A set of 3 studies
explored the impact of a program designed to instill resistance to
deceptive persuasive messages. Study 1 showed that after resistance
program training, ads using illegitimate authority-based appeals became
less persuasive while those using legitimate such appeals became more
persuasive. Study 2 demonstrated that resistance to illegitimate appeals
generalized to novel exemplars, perservered over time, and appeared
outside of the program context. In Study 3, a procedure that dispelled
program participants’ illusions of invulnerability to deceptive persuasion
maximized resistance to such persuasion. The final study also offered



evidence that the conferred resistance was mediated by perceptions of
undue manipulative intent.

CECCION A
FRIDAY, 10:00-11:15 AM
CARMICHAEL/MCTYEIRE

The Dynamic Relation between Beliefe
and Behavior: Underctanding Health
Practices over Time

Chair: Alexander |. Rothman, University of Minnesola, Minneapolis, MN,
USA
Discussant: Peter Salovey, Yale University, New Haven, CT, USA

Symposium Summary:

Social psychological models of the relation between attitudes and
behavior have provided a rich base on which to understand people's
decisions to adopt both healthy and unhealthy behavioral practices.
Although these models have provided us with a sophisticated
understanding of people's decisions regarding a single behavioral
outcome, much less is known about the decision processes that guide a
sustained pattern of behavior. Given that most health practices involve
continued self-reguiation, investigators have be to examine the
manner in which people's health beliefs and health behaviors unfold and
interact over time. For example, how do people form and manage their
health beliefs? How do people's health beliefs respond to changes in their
behavioral practices? Are decisions to initiate a change in change behavior
based on the same set of beliefs as decisions to maintain that pattern of
behavior? This symposium examines how people regulate their health
practices over tirne with an emphasis on the decision processes that guide
the on-going relation between people's beliefs and health behaviors. Three
research teams will report on empirical findings obtained across a range
of health issues: smoking, alcohol consumption, and weight control.
Taken together, these presentations will provide a review of recent
advances in models of behavioral decision-making and their implications
for the development of effective behavioral interventions.

Ahstracts:

HEALTH BELIEFS AND THE INTERGENERATIONAL TRANSMISSION
OF CIGARETTE SMOKING

Steven |, Sherman, Laurie Chassin, Clark C, Presson and Jennifer Rose, Indiana
University, Bloomington, IN, USA

Cigarette smoking is a behavior that shows appreciable intergenerational
transmission, but the mechanisms responsible for this are unclear. The
current paper examines the role of health beliefs in this intergenerational
transmission using data from a longitudinal study of a community
sample (measured from adotescence to adulthood, from 1980-1994) and a
subsample who had children of their own {(measured in 1995 and 1999). In
an initial study, we demonstrated the intergenerational transmission of
cigarette smoking and the importance of parental socialization patterns in
this transmission. However, an examination of general health beliefs
about smoking as well as the personally relevant health consequences of
smoking showed no intergenerational transmission of these beliefs. In
addition, maternal beliefs did not predict their child’s smoking (above
and beyond the correlated effects of mother's own smoking), although the
child's smoking behavior and smoking-related beliefs were correlated.
Thus, within each generation, smoking beliefs were related to smokin
behavior, but these beliefs could not explain the 'mtergenerationaﬁ
transmission of smoking behavior. The belief measures that were
employed in the above studies have been explicit measures, and are
therefore subject to concerns about social desirability and evaluation
apprehension. Therefore, we have now added a measure of implicit
attitudes (the Implicit Associations Test) to our explicit measures. Recent

results indicate that implicit measures of smoking beliefs and attitudes
represent a viable alternative to the more traditional explicit measures.

ALCOHOL CONSUMPTION AND PERCEPTIONS OF PARENTAL
APPROVAL: A LONGITUDINAL STUDY OF THE RECIPROCAL
RELATION BETWEEN RISK PERCEPTIONS AND RISK BEHAVIOR

Meg Gerrard, Frederick X. Gibbons, and Monica Reis-Bergan, Iowa State
University, Ames, [A, USA

Over the last decade, research has demonstrated that risk perceptions are
reciprocally related to risk behavior. For example, perceptions of the risk
associated with smoking motivate people to quit smoking, and at the
same time, reflect changes in amount of smoking. The current paper
demonstrates reciprocity between adolescent alcohol consumption and a
different kind of health cognition * perceptions of others' approval of that
behavior. Two hundred fifty-nine adolescents reported their alcohel
consumption and their perceptions of their parents’ reactions to their
drinking at two points in time (approximately 1 year apart). In addition,
the adolescents' parents reported their actual reactions to their
adolescents' drinking at both times. Structural equation modeling
revealed that the relation between adolescents’ drinking and their
perceptions of their parents’ reactions was reciprocal. The model
supported the hypothesis that adolescents’ perceptions of parental
disapproval has an inhibitory effect on drinking. In addition, as
adolescents’ increased their alcohol consumption, they adjusted their
perceptions of their parents’ reactions — they decided that their parents
were less disapproving of the behavior than they had previously believed
them to be. Thus, the adolescents’ increases in consumption shaped their
perceptions of their parents’ reactions. Implications of the reciprocal
relation between health cognitions and health behavior will be discussed.

PREDICTING THE INITIATION AND MAINTENANCE OF HEALTH
BEHAVIOR CHANGE

Alexander |. Rothnan, Robert Jeffery, Kristina Ketly, Nancy Sherwood, and John
Vessey, University of Minnesota, Minneapolis, MN, USA

Why is it that people are often capable of successfully initiating a change
in their health behavior but find themselves unable to maintain that
pattern of behavior over time? Current models of health behavior provide
little guidance for understanding the apparent dissociation between the
decision to initiate a change in behavior and the decision to maintain that
change. We have recently formulated a theoretical model based on the
premise that the decision criteria that lead people to initiate a change in
their behavior are different from those that lead them to maintain that
behavior. Specifically, decisions regarding behavioral initiation are
predicted to depend on favorable expectations regarding future
outcomes, whereas decisions regarding behavioral maintenance are
predicted to depend on perceived satisfaction with the outcomes afforded
by the change in behavior. The results from a series of three studies on
weight loss practices are described that elucidate the relation between
people's beliefs about the benefits of weight loss and short and long-term
success in weight control. For example, holding optimistic expectations
about the outcomes afforded by weight loss was associated with greater
interest in initiating a weight loss attempt, whereas successfully
maintaining weight losses was associated with having atiributed greater
benefits to their change in weight. The implications of this model for
behavioral interventions will be addressed.

SESSION A
FRIDAY, 10:00-11:15 AM
KIRKLAND/CALHOUN

Ouch! Who Said Forgivenese Wae Eacy?”

Chair: Julie Juola Exline, Case Western Reserve University

Symposium Summary:

Interpersonal transgression can have devastating effects ranging from
conflict escalation and broken relationships to psychological trauma.
Researchers have begun to explore forgiveness as a possible means of
limiting such damage. Previous studies have suggested diverse benefits of






















































Poster Session A Abstracts

Session Chair: Duane Wegener
Friday, February 4, 8:30-9:45 am
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